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WHAT IS NEOCON EAST?

NeoCon East is the premier design expo and

conference for commercial interiors on the
East Coast, featuring the largest concentration wide exposure
of products and services under GSA's Multiple > Develop, attract and retain sales and distribution channels

Awards Schedules Program.

More than 7,500 industry
professionals are expected
to attend NeoCon East.

NeoCon East attendees hail from the East Coast corridor and beyond.

Targeted states include:

A Maryland

i Washington DC
! Virginia

_g Delaware

L‘\ New Jersey
New York

WHAT CAN NEOCON
DO FOR YOU?

> Deliver face-to-face contact with your most important clients and prospects
> Provide a platform for new product launches to help you gain industry

> Offer the best opportunities for networking with and entertaining the
industry’s best and brightest

> Build your brand and position your company as an industry leader
> Grow your database with our lead tracking

Plan to specify/purchase Are the primary
O products that they see at O decision-makers
O NeoCon East within the O or influence decision
next 12 months making

Connecticut
Massachusetts
Pennsylvania
West Virginia
North Carolina
South Carolina

Top 5 Reasons Attendees Choose NeoCon East

99%

98%

73%

62%

56%
99% 98% 73%

New products

Gain more product knowledge
to benefit clients/employer
Networking/social events

69% Corporate/Office
51% Government
46% Healthcare/Hospitals/Senior Housing
45% Institutional /Educational
Government Interiors component 31% Hospitality
(Products on the GSA Schedule) 69% | 51% | 46% | 45% 10% Retail

CEU Seminars

Target Audiences

34% Interior Designer/Architect
22% Dealers/Retailers

Georgia 14% Academia/Press

Alabama 14% Facility Managers/

Florida Purchasing Agents/Government
Ohio 13% Manufacturers/Reps/Suppliers
Tennessee 3% Other

NeoCon East attendees expect to specify the following projects in the next 12 months

To exhibit at the show, contact: Julie Amato-Kohl, Vice President, NeoCon Exhibit Sales, jkohl@mmart.com, 312.527.7083
Amy Moulis, Director, NeoCon Exhibit Sales, amoulis@mmart.com, 312.527.7683
Meghan Ryan Jeske, Manager, NeoCon Exhibit Sales, mjeske@mmart.com, 312.527.0368





